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ACTIVITY REPORT

(to be submitted at activityreport@gzrsc.edu.in within one week after the conduct of the activity)

I.  Activity Details:

1 | Name of the Activity: Personality Development Course Day 1
2 | Date and Time: 23.01.2026 2:30 pm onwards
3 | Venue: Room 2/301
4 | Resource Person with short bio- Lalhlupuii Ralte
note: MBA

Founder & Proprietor
Rozik Herbals and Aromatics

5 | Number of Participants:

i. Number of Students: 168
ii. Number of Teachers: 6
6 | Target Group: Final Year Students
7 | Organisers: Student Support Committee
8 | Sponsoring Agency: Self- Financed
9 | Whether Institutional/ State/ Institute
Regional/ National/ International
Level?
10 | Reported by Dr Lalrinsangi Nghinglova, Secretary
1. Activity Summary:

The program was chaired by Dr Lalzahawmi Chenkual, Member of student Support
Committee.

On invitation from the chairperson, Lalthanzama gave a brief introduction to CCC, a course
run by the institute through the sub-committee. Students interested can join the program
with a registration fee of Rs 200/-

Dr Lalrinsangi Nghinglova, Secretary was invited to give an orientation to the Personality
Development course which was introduced since 2013 and had been considered the best
practice of the college. She explained that the youths of today are under tremendous
pressure in order to carve out a niche for survival in life. They are subjected to fierce
competitions against their peers not only in academics but also in job hunting and
establishing careers. Besides their academic syllabus, it is felt that our students must be
given additional training in relevant aspects so designed to widen their outlook and
perspectives.Hence, a module for ‘Personality Development’ is designed for imparting these
values, keeping in mind that the programme should be simple to manage, but rich in
content.

The Chairman then invited the main resource person. She spoke on the nuances of
entrepreneurship and the challenges involved in start-ups. She narrated her own journey as
an entrepreneur. She explained that most businesses are home based and that it is usually



initiated in small scale. She also discussed the importance of market survey to identify
requirements and the Uniqueness of a particular region. It is always important to look into
the potential of a particular state and go for need-based items. She encouraged the students
to start thinking out of the box right from college days where they can utilise college
laboratories and get mentorship from teachers. Her lecture ended with a fruitful Q&A
session.
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